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LUSO2 Customer Renews Expiring Enrolilment, Software Assurance and Subscriptions
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LUSO3 Customer Manages Online Services
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LUSO04 Customer Upgrades to Recommended Licenses
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LUSO5 Customer Tries and Buys Software with Financing
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LUSO6 Partner Orders a Mix of Online and On-Premise Services for a Commercial Customer
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LUSO7 Partners Order a Mix of Online and On-Premise Services for a Public Sector Customer
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LUSO8 Partner Orders for Customers via B2B System
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LUSO9 Support Helps Customer Manage License Assets
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LUS10 Config Creates a New License Offering
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